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§552.66

recognized representative of an insur-
ance company as an agent or in any of-
ficial or business capacity for the solic-
itation of insurance to personnel on a
military installation with or without
compensation.

(c) In addition to the forbidden prac-
tices, installation commanders will
prohibit the following:

(1) The use of a commercial insur-
ance agent as a participant in any mili-
tary-sponsored education or orienta-
tion program.

(2) The designation or announcement
of any agent as ‘‘Battalion Insurance
Advisor,” “Unit Insurance Counselor,”
“SGLI Conversion Consultant,” or
similar quasi-official titles.

§552.66 Actions required by agents.

(a) The agent must know that—

(1) Soldiers to be solicited are in
grades E-1, E-2, or E-3, and

(2) The solicitation of these members
is restricted to specified times and lo-
cations designated by the installation
commander.

(b) Agents must leave information on
the policy applied for with each mem-
ber in grades E-1, E-2, and E-3 who ap-
plies for insurance and the unit insur-
ance officer or counselor. Agents must
complete DA Form 2056 (Commercial
Insurance Solicitation Record). Blank
DA Forms 2056 (not allotment forms)
will be available to insurance agents on
request. In the ‘“Remarks’ section of
DA Form 2056, agents will include all
pertinent information and a clear
statement that dividends are not guar-
anteed if the presentation refers to
dividends.

§552.67 Life insurance policy content.

Insurance policies offered and sold on
Army installations must—

(a) Comply with the insurance laws
of the States or country in which the
installations are located. The applica-
ble State insurance commissioner will
determine such compliance if there is a
dispute or complaint.

(b) Contain no restrictions because of
military service or military occupa-
tional specialty of the insured, unless
restrictions are clearly indicated on
the face of the policy.

(c) Plainly indicate any extra pre-
mium charges imposed because of mili-
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tary service or military occupational
specialty.

(d) Not vary in the amount of death
benefit or premium based on the length
of time the policy has been in force,
unless it is clearly described therein.

(e) For purposes of paragraphs (b)
through (d) of this section, be stamped
with an appropriate reference on the
face of the policy to focus attention on
any extra premium charges imposed
and on any variations in the amount of
death benefit or premium based on the
length of time the policy has been in
force.

(f) Variable life insurance policies
may be offered provided they meet the
criteria of the appropriate insurance
regulatory agency and the Securities
and Exchange Commission.

(g) Show only the actual premiums
payable for life insurance coverage.

§552.68 Minimum requirements for
agents.

(a) In the United States, its terri-
tories, and the Commonwealth of Puer-
to Rico, agents may be authorized to
solicit on an installation provided—

(1) Both the company and its agents
are licensed in the State in which the
installation is located. ‘‘State’ as it
pertains to political jurisdictions in-
cludes the 50 States, territories, and
the Commonwealth of Puerto Rico.

(2) The application to solicit is made
by an accredited company (§552.69).

(b) On Army military installation in
foreign areas.

(1) An agent may solicit business on
U.S. military installations in foreign
areas if—

(i) The company he represents has
been accredited by DOD;

(ii) His name is on the official list of
accredited agents maintained by the
applicable major command;

(iii) His employer, the company, has
obtained clearance for him from the
appropriate overseas commanders; and

(iv) The commanding officer of the
military installation on which he de-
sires to solicit has granted him permis-
sion.

(2) To be employed for overseas solic-
itation and designated as an accredited
agent, agents must have at least 1 year
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of successful life insurance under-
writing in the United States or its ter-
ritories. Generally, this is within the 5
years preceding the date of application.

(3) General agents and agents will
represent only one accredited commer-
cial insurance company. The overseas
commander may waive this require-
ment if multiple representation can be
proven to be in the best interest of
DOD personnel.

(4) An agent must possess a current
State license. The overseas commander
may waive this requirement on behalf
of an accredited agent who has been
continuously residing and successfully
selling life insurance in foreign areas
and forfeits his eligibility for a State
license, through no fault of his own,
due to the operation of State law or
regulation governing domicile require-
ments, or requiring that the agent’s
company be licensed to do business in
that State. The request for a waiver
will contain the name of the State and
jurisdiction, which would not renew
the agent’s license.

(6) An agent, once accredited in an
overseas area, may not change his af-
filiation from the staff of one general
agent to another, unless the losing
company certifies, in writing, that the
release is without justifiable prejudice.
Unified commanders will have final au-
thority to determine justifiable preju-
dice.

(6) Where the accredited insurer’s
policy permits, an overseas accredited
life insurance agent, if duly qualified
to engage in security activities either
as a registered representative of a
member of the National Association of
Securities Dealers or an associated per-
son of a broker/dealer registered with
the Securities and Exchange Commis-
sion only, may offer life insurance and
securities for sale simultaneously. In
cases of commingled sales, the allot-
ment of pay for the purchase of securi-
ties cannot be made to the insurer.

(7) Overseas commanders will exer-
cise further agent control procedures
as necessary.

§552.70

§552.69 Application by companies to
solicit on military installations in
the United States, its territories, or
the Commonwealth of Puerto Rico.

Before a company may be accredited
to solicit on a military installation,
the commander must receive a letter of
application, signed by the company’s
president or vice president. It must be
understood that a knowing and willful
false statement is punishable by fine or
imprisonment (18 U.S.C. 1001). The let-
ter of application will—

(a) Report the States in which the
company is qualified and licensed to
sell insurance.

(b) Give the name, complete address,
and telephone number of each agent
who will solicit on the installation if
approval is granted; the State in which
licensed; the date of licensing and the
expiration date; and a statement of
agreement to report all future addi-
tions and separations of agents em-
ployed for solicitation on the installa-
tion.

(c) List all policies and their form
numbers that are to be offered for pur-
chase on the installation. Application
will be offered for purchase and that
these policies meet the requirements of
§552.67(d).

Attest that—

(1) The privilege of soliciting the pur-
chase of life insurance is not currently
suspended or withdrawn from the com-
pany by any of the military depart-
ments.

(2) The privilege of soliciting the pur-
chase of life insurance is not currently
suspended or withdrawn by any Armed
Forces installations from any of the
agents named.

(3) The company and the agent
named have proper and currently vali-
dated licenses as required by §552.68.

(4) The company assumes full respon-
sibility for its agents complying with
this regulation and with any regula-
tions published by the installation
commander.

§552.70 Applications by companies to
solicit on installations in foreign
countries.

(a) Each May and June only, DOD ac-
cepts applications from commercial
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